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NETGEAR ®REPORTS THIRD QUARTER 2008 RESULTS AND ANNOUNCES SHARE
REPURCHASE PROGRAM

Highlights:

* Netrevenue of $179.4 million, as compared to $19dillion in the comparable prior year quar

¢ Non-GAAP net income of $6.9 million, as compared to $1fillion in the comparable prior year quai
* Non-GAAP diluted earnings per share of $0.19, as coatpty $0.44 in the prior year quar

» Expect fourth quarter 2008 net revenue to be irrdhge of $155 million to $165 million, with non-@# operating
margin in the range of 9.5% to 10.t

* Board authorizes repurchase of up to 6,000,00@s

SAN JOSE, California—October 23, 2008—NETGEAR, IfIMASDAQGM: NTGR), a worldwide provider of techngigally advanced,
branded networking products, today reported firarreisults for the third quarter ended SeptembeQ88.

Net revenue for the third quarter ended Septem®e2@08 was $179.4 million, a 6% decrease as caedpar$191.7 million for the thir
quarter ended September 30, 2007, and a 12% deasa®mpared to $204.5 million in the second quarded June 29, 2008. Net income
for the third quarter of 2008 computed in accor@awih GAAP was $3.1 million, or $0.09 per dilutsldlre. This compared to net income of
$13.3 million for the third quarter of 2007 andnet income of $11.1 million in the second quarfe2@08. Diluted earnings per share,
computed in accordance with GAAP, was $0.37 forttirel quarter of 2007 and $0.31 for the secondteuaf 2008.

Gross margin on a non-GAAP basis in the third qaraost 2008 was 35.5%, as compared to 34.0% in ¢lae §go comparable quarter, and
33.2% in the second quarter of 2008. Non-GAAP apreganargin was 11.1% in the third quarter of 2088 compared to 11.7% in the third
quarter of 2007, and 11.5% in the second quart@008. In the third quarter of 2008, non-GAAP opiegexpenses were 24.4% of net
revenue, as compared to 22.3% in the year ago aalpaquarter, and 21.7% in the prior quarter.

Net income on a n-GAAP basis for the third quarter of 2008 was $@iflion, as compared to non-GAAP net income of $l@illion for the
third quarter of 2007, and non-GAAP net income b4.$ million for the second quarter of 2008. Non#ZAnet income was $0.19 per diluted
share in the third quarter of 2008, as compareiDtd4 per diluted share in the third quarter of280d $0.41 per diluted share in the second
quarter of 2008. Non-GAAP net income for the thjuchrter of 2008 excludes $775,000 of adjustmerdsae: to amortization of purchased
intangibles and acquisition related retention comspéion, net of taxes, related to our recent adégpris. Non-GAAP net income for the third
quarter of 2008 also excludes non-cash, stock-bem@gensation, net of tax, of $2.4 million, resttming costs related to vacating certain
facilities, net of tax, of $592,000 and $52,000itigation reserve requirements, net of tax. NonAFAnet income for the third quarter of 2007
excludes $811,000 of adjustments related to anatitiz of purchased intangibles and acquisitionteelaetention compensation, net of taxes.
Non-GAAP net income for the third quarter of 2007 atéseludes non-cash, stock-based compensationf teet,@f $1.8 million and $124,000
in litigation reserves, net of tax. Non-GAAP netdme for the second quarter of 2008 excludes $ilibmof adjustments related to
amortization of purchased intangibles and acqoisitelated retention compensation, net of taxes-GAAP net income for the second qua
of 2008 also excludes non-cash, stock-based corapensnet of tax, of $2.4 million. The accompamysthedules provide a reconciliation of
net income computed on a GAAP basis to net incamnegpeited on a non-GAAP basis.
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Patrick Lo, Chairman and Chief Executive OfficeNETGEAR, commented, “The September quarter shomeakness in demand for our
consumer products across both retail and servimager channels in all geographies, resulting quarter-over-quarter and year-over-year
decline in consumer product shipments. We belibeaneakness in the global economy and tight cradikets worldwide are causing softness
in end-user demand. As a result of the currentrenmient, we expect subdued spending conditionssigi over the next few quarters until
consumer confidence returns to the market. SMB l{smd medium-sized business) demand is holdind) wigh continuous momentum. The
impact of current economic conditions on our opegaiargin was offset by continued successful pcodad operating cost reductions,
healthy sales of ReadyNA%Band Smart Switches and the reduction in air freggist requirements as a result of increased on Aaddvailabl
inventory. In the third quarter, our service prarishet revenue was approximately $31.4 million,uald®% of our total net revenue, as
compared to 22% in the year ago quarter, and 27%eisecond quarter of 2008.

Mr. Lo continued, “In late September, we were péebo enter the high growth SMB security appliamzgket with the signing of a definitive
agreement to purchase certain assets of CP Seclkaading provider of integrated security solutitimst protect organizations and businesses
from Internet originated web and e-mail based medwtlareats. With this acquisition, we can furthieesgthen our share in this market by
ensuring that our SMB clients are provided an iratgyl solution to safeguard their networks froneinét threats and improve their overall
business continuity.

On the new product front, during the third quartee,introduced 14 new products, including 3 new et®df our super fast 6 Bay ReadyNAS
Pro, which has enjoyed strong reception worldwideaddition, we've been pleased to bring our neergp-efficient, high-performance
Wireless-N Router and Wireless-N DSL Modem Routethe marketplace, enabling the simultaneous usgmlfcations such as Voice-Over-
IP, video and multimedia streaming, console gamamgl, Web surfing. Looking ahead into Q4, we anéitgdaunching 12 to 15 new products,
which will be ready for the Consumer Electronic®®hn January 2009, further positioning us for fettevenue growth and market share
gain.”

Christine Gorjanc, Chief Financial Officer of NET&R, said, “We were negatively impacted in Q3 by éowthan expected revenue and the
strengthening of the US dollar. During the quartiee, value of the US dollar rose rapidly againstAustralian dollar, British pound and the
Euro. As a result of the remeasurement of our foreurrency net assets, we suffered a currencyoliod4.7 million. Also, our effective tax re
increased to 57.7%, on a nGAAP basis, due to lower than expected internatiprit. We ended the third quarter of 2008 witkt mventory

at $125.7 million, compared to $106.4 million a¢ #nd of the second quarter of 2008, and $79.3midt the end of the third quarter of 2007.
Ending inventory turns were 3.7, compared to 5 atnd of the second quarter of 2008, and &leatnd of the third quarter of 2007. Days
sales outstanding (DSO) were 76 in the third quaft@008, compared to 71 days in the second quaft2008 and 66 days in the third quarter
of 2007. Cash, cash equivalents and short-termstments were $202.2 million at the end of the thjwdrter of 2008, compared to $186.8
million at the end of the second quarter of 2008] $177.2 million at the end of the third quarttR007. Deferred revenue increased to $13.3
million at the end of the third quarter of 2008ngmared to deferred revenue of $4.3 million at theé ef the second quarter of 2008, and $7.8
million at the end of the third quarter of 2007.”

U.S. retail channel inventory ended the third ceraof 2008 at 11.4 weeks, compared to 8.8 weekseithird quarter of 2007, and 13.6 weeks
in the second quarter of 2008. U.S. distributioargtel inventory ended the third quarter of 2008.atweeks, compared to 4.2 weeks in the
third quarter of 2007, and 5.1 weeks in the secpratter of 2008. European distribution channel imegy ended the third quarter of 2008 at
approximately 5.1 weeks, compared to approximatedyweeks in the third quarter of 2007, and 6.0ksée the second quarter of 2008. Asia
Pacific distribution channel inventory ended thiedtguarter of 2008 at approximately 7.2 weeks, parad to approximately 4.7 weeks in the
third quarter of 2007, and 6.0 weeks in the seapratter of 2008.

Net revenue by geography comprises gross revesgesileh items as marketing incentives paid to mmste, sales returns and price protect
The following table shows net revenue by geogrdphyhe periods indicated:

Net revenue by geography:

Three months ended

September 28, 2008 September 30, 2007 June 29, 2008
North America $ 73697 41% $ 76,357 40% $ 75,90( 37%
Europe, MiddI-East and Africe $ 81,64¢ 46% $ 9554¢ 50% $ 97,58. 48%
Asia Pacific $ 2402t 13% $ 19,77 10% $ 30,98: 15%

$ 179,360 10(% $ 191,68 10(% $204,46: 10(%
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Additionally, the company announced that its ba#rdirectors has authorized a program to repurchpge 6,000,000 shares of the company’
common stock, or approximately 16.9% of the outdita;n shares. “We believe the company’s stock repmssan attractive investment
opportunity at current market prices,” said Mr. Ldhe Board’s approval of the share repurchasenarageflects its confidence in the long
term future of NETGEAR'’s business and its ongoinghnmitment to increase shareholder value.”

The stock repurchase authorization does not haexgination date and the pace of repurchase actilt depend on factors such as levels of
cash generation from operations, cash requirenientquisitions, current stock price, and othetdes. Under the program, NETGEAR may
repurchase shares from time to time on the opekehafrhe company will finance the repurchase pnogwath available cash on hand. The
stock repurchase program may be modified or digcoet at any time.

Looking forward, Mr. Lo added, “The weakness in ®mmer demand and the global economic environmdhtavitinue to test growth in the
coming quarters. Despite such market challengedirmé/ believe our success in SMB will bolsterwsll amidst weaker demand for our
consumer products. We are excited about the impgraosing of the asset acquisition of CP Secwaviging us with differentiated
technology in the form of our new ProSectifdine of security appliances for SMB. We will conimto drive innovation in the SMB market
with our Smart Switches, ReadyNAS and soon to bedhed ProSecure line of products. For the fountirtgr of 2008, we expect lower than
normal consumer demand due to the current econconiditions. Specifically, we expect fourth quartet revenue to be approximately $155
million to $165 million. We expect non-GAAP operagimargin to be in the range of 9.5% to 10.5%.”

Investor Conference Call / Webcast Details

NETGEAR will review the third quarter 2008 resudisd discuss managem'’s expectations for the fourth quarter of 2008 {gdehursday,
October 23, 2008 at 5 p.m. EDT (2 p.m. PDT). Ttad-oli number for the live audio call is (201) 68968. A live webcast of the conference
call will be available on NETGEAR'’s website at wngtgear.com. A replay of the call will be availaBlaours following the call through
midnight EDT (9 p.m. PDT) on Thursday, October 3008 by telephone at (201) 612-7415 and via the atebww.netgear.com. The account
number to access the phone replay is 3055 andbtiference ID number is 299835.

About NETGEAR, Inc.

NETGEAR (NASDAQGM: NTGR) designs innovative, braddechnology solutions for networking, storage, aadurity that address t
specific needs of small and medium-sized businedshame users. The company offers an end-to-enebnidhg product portfolio to enable
users to share Internet access, peripherals, fiilekimedia content, and applications among mudtgdmputers and other Internet-enabled
devices. Products are built on a variety of protemhnologies such as wireless, Ethernet and paveegnliith a focus on reliability and ease of
use. NETGEAR products are sold in over 29,000 Ireteations around the globe, and via more thaf@ yalue-added resellers. The
company’s headquarters are in San Jose, Califomitia,additional offices in 19 countries. NETGEARdn ENERGY STAR partner. More
information is available by visiting www.netgeame@r calling (408) 907-8000.

©2008 NETGEAR, Inc. NETGEAR the NETGEAR Logo, ReadyNAS and ProSecure arenrarks or registered trademarks of NETGEAR,
Inc. in the United States and/or other countriethéd brand and product names are trademarks orsteged trademarks of their respect
holders. Information is subject to change withootice. All rights reserved.

Contact:

Joseph Villalta

The Ruth Group

(646) 536-7003
jvillalta@theruthgroup.cor
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Safe Harbor Statement under the Private Securities Litigation Reform Act of 1995 for NETGEAR, Inc ..

This press release contains forward-looking stateiievithin the meaning of the U.S. Private Seasitiitigation Reform Act of 1995. The
words “anticipate”, “expect”, “believe”, “will’, “m ay”, “should”, “estimate”, “project”, “outlook”, “f orecast” or other similar words are
used to identify such forward-looking statementwklver, the absence of these words does not maathéhstatements are not forward-
looking. The forward-looking statements represeBT SEAR, Inc.’s expectations or beliefs concernirtgre events based on information
available at the time such statements were madeérahade statements, among others, regarding NETREE Axpected revenue, earnings,
operating income and tax rate on both a GAAP amt-8AAP basis, the effect of the global economiérenment on the company’s business,
the possibility that NETGEAR may repurchase itgeshander the repurchase program, the belief thatdompany’s stock represents an
attractive investment opportunity at current manggtes, the long term future of NETGEAR'’s business continued success in the SMB
market, our ability to innovate, anticipated nevoguct offerings, current and future demand for@@mpany’s existing and anticipated new
products, willingness of consumers to purchaseuws®lthe Compar's products, and ability to increase distributioncamarket share for the
Company’s products domestically and worldwide. €hstatements are based on management’s currentiatipes and are subject to certain
risks and uncertainties, including, without limitat, the following: future demand for the Comparpteducts may be lower than anticipated,;
consumers may choose not to adopt the Company’praduct offerings or adopt competing products;guot performance may be adversely
affected by real world operating conditions; then@many may be unsuccessful or experience delayarnufacturing and distributing its new
and existing products; telecommunications serviowiders may choose to slow their deployment ofdbmpany’s products or utilize
competing products; the Company may be unablelteataeceivables as they become due; the Compayyfail to manage costs, including
the cost of developing new products and manufaeguaind distribution of its existing offerings; ctmeh inventory information reported is
estimated based on the average number of weeksafitory on hand on the last Saturday of the quaate reported by certain of NETGEAR's
customers; changes in the level of NETGEAR’s casburces and the company’s planned usage of ssolinees, changes in the company’s
stock price and developments in the business thdtiégncrease the company’s cash needs. Furthetaioeforward-looking statements are
based on assumptions as to future events that otgyrave to be accurate. Therefore, actual outcoaresresults may differ materially from
what is expressed or forecast in such forward-lngldtatements. Further information on potentiakiiactors that could affect NETGEAR and
its business are detailed in the Company’s periditlitgs with the Securities and Exchange Commigsitcluding, but not limited to, those
risks and uncertainties listed in the section éedit'Part [l—Item 1A. Risk Factors,” pages 28 thiglu39, in the Company’s Quarterly Report
on Form 10-Q for the quarterly period ended JuneZ®8, filed with the Securities and Exchange Cimsion on August 8, 2008. NETGEAR
undertakes no obligation to release publicly anyis®ns to any forward-looking statements contaiheckin to reflect events or circumstances
after the date hereof or to reflect the occurrenEenanticipated events.

Use of Non-GAAP Financial I nformation:

To supplement our consolidated financial statempresented on a GAAP basis, NETGEAR uses non-GAsaBumes of operating results, net
income and income per share, which are adjustezktbude certain expenses and tax benefits we ledippropriate to enhance an overall
understanding of our past financial performance afgb our prospects for the future. These adjustsnenour current period GAAP results
are made with the intent of providing both managenaed investors a more complete understandingEfGEAR’s underlying operational
results and trends and our marketplace performakoe.example, the non-GAAP results are an indicatd our baseline performance before
charges that are considered by management to ksdeudf our core operating results. In additioresgke adjusted noGAAP results are amot
the primary indicators management uses as a basisur planning and forecasting of future period$ie presentation of this additional
information is not meant to be considered in iSolabr as a substitute for net income or dilutedlineome per share prepared in accordance
with generally accepted accounting principles ia thnited States.
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